TEMA 2. BUSHEC-MOAE/Ib U MAPKETUHT-MUKC

2.1. busHec-mopgenb «KaHBac»

K npoueccy npou3BoAcTBAa WM NPOABMMKEHWA HA PbIHOK HOBOro TOBapa
HeobxoAMMO NOAXOAWUTb OCO3HAHHO, MOCKOJIbKY O4YeHb BE/IMKA LieHa OLWMOOK.
CnepoBaTteNibHO, CHa4Yana HY*KHO CUCTEMATMU3MPOBATb M ONNCATb OCHOBHbIE MOMEHTbI,
CBA3aHHble C pa3paboTKoOM WM BbiBEAEHMEM Ha PbIHOK TOBapa-HOBMHKW. BbusHec-
Mmogenb «KaHneac» (Business model Canvas) — 3T0 MHCTPYMEHT, KOTOPbI NO3BONIAET B
C’KaToOM, HO MHOOPMATUBHOM BUAE CAENATb ONMCAHME MPOEKTA, NMPOaHaIN3NPOBaTb
€ro v HaTh CUNbHble U cnabble CTOPOHbI (PUCYHOK 2.1).
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PucyHoK 2.1 — CTpyKTypHble 610K busHec-moaenn «KaHeac»

BusHec-mogenb BKAoYaeT 9 cBA3aHHbIX mMexay cobon 610KOB, KaxKapld U3
KOTOPbIX MMEeeT onpeaeneHHbIM CMbICA M MO3BOASAET PACKPbITb CYLWHOCTb BU3Hec-
naew.

Pa3paboTKka Kaxkaoro 13 AesaTn 6N10KOB CBOAMTCA K OTBETAaM Ha PAj, BOMPOCOB,
Kacatowmxca busHec-naen.

Bnok «llenesbie ceameHmosl nompebumeneli» OTpPaXKaeT «NOPTPET»
noTpebuTtena u AoNXKeEH OTBETUTb Ha Bonpochkl: KTo Baw notpebutens? Kakon Bo3pacT
notpebutena? Kakon ypoBeHb A0X04a M couManbHbIKM cTaTyc noTpebutena? Kakue
NPUBbIYKM M NpeanoyYTeHua noTpedbutena?



Mpwn onucaHum 6noka «lpedanazaemasn yeHHOCMb» ONPeRENATCA KAoYeBble
daKTopbl ycnexa AN TOBapa-HOBMHKM: KAyecTBO, LEHa, CePBUC, MECTO MNpPOoAarKu
TOBapa WKW NpeaoCcTaBAEeHUA YCAYTU.

Bnokn «KaHanoel pacrnpedeneHua» v «TexHosn02uu KAUEHMCKUX OMHoweHul»
PacKpbIBatOT CNOCOObI B3aMMOAENCTBUA C KAMEHTaMM U NPU3BaHbl CO34aTb OCHOBY U
yCNIOBMA ANA AONATOCPOYHOrO COTPYAHNYECTBA.

Bnok «Momoku 0oxo0o08» copepat uMdppoByro MHPOPMALMIO B AEHEKHOM
BbIPaXKeHUMW.

B 610Ke «OcHOBHbIE pecypcbl» AatOTCA OTBETbI HA BONPOCHI: Kakne nomeleHusn
n obopynoBaHne notpebytoTcAa? Kakme HYXKHbl Cbipbe U MaTepuanbl? Kakne HyXHbl
PabOTHUKK?

[Ona 6noka «OCHOBHble npoueccbi» 6a30BbIMM BONpocamn ABAAtoTcsa: KaKas
TEXHO/IOTUS NMPOM3BOACTBA ToBapa/ycnyrn 6yaeT Mcnonb3oBatbcA? YTO HYXKHO
caenatb, YTobbl opraHM3oBaTb BMsHec? YTo HYXHO caenatb, YTOObl NPOM3BECTU U
BbIBECTU HA PbIHOK TOBap?

Bnok «OCHOBHble NapTHEPbI» COAEPKMUT OnmncaHne Bonpocos: KTo noctaBnser
pecypcbl 4ns Npom3BoacTBa ToBapa/ycnyrn? KTo nomoraet npoasuratb ToBap/ycayry
noTpebutento).

Bnok «Cmpykmypa 3ampam» obbeanHAET BCO MHPOPMALMIO MO 3aTpaTam,
BO3HMKAKOLWMM B NpoLecce co3aaHnsa U npoasuxKeHma TtoBapa: CKONbKO AeHEeXHbIX
cpeacts notpebyetca ANs MCCNenoBaHMA PbIHKA U NPOABUNKEHUS ToBapa/ycayrmn?
CKOIbKO AEHEXKHbIX CpeacTB noTpebyeTcs Ana npnobpeTteHna pecypcos?

PekomeHayemas nutepartypa:
Business Model Canvas: A Complete Guide https://cleverism.com/business-

model-canvas-complete-guide/

14 Ways to Apply the Business Model Canvas
http://blog.strategyzer.com/posts/2015/3/23/14-ways-to-apply-the-business-

model-canvas

Kak npaBuabHO cTpounTb busHec-moaens «KaHsac» (Canvas)
http://marketnotes.ru/about marketing/canvas/

Kak co3aaTb wabnoH 6usHec-moaenu, uam Lean Canvas?
http://lpgenerator.ru/blog/2015/09/22/kak-sozdat-shablon-biznes-modeli-ili-lean-

canvas/



https://cleverism.com/business-model-canvas-complete-guide/
https://cleverism.com/business-model-canvas-complete-guide/
http://blog.strategyzer.com/posts/2015/3/23/14-ways-to-apply-the-business-model-canvas
http://blog.strategyzer.com/posts/2015/3/23/14-ways-to-apply-the-business-model-canvas
http://marketnotes.ru/about_marketing/canvas/
http://lpgenerator.ru/blog/2015/09/22/kak-sozdat-shablon-biznes-modeli-ili-lean-canvas/
http://lpgenerator.ru/blog/2015/09/22/kak-sozdat-shablon-biznes-modeli-ili-lean-canvas/

MocTpoeHune 6usHec-moaenn AnexkcaHapa Octepsanbaepa
https://www.youtube.com/watch?v=Fro8nMI8cxY

LabnoH 6usHec-moaenun OctepBanbaepa u MNuHbe
https://www.youtube.com/watch?v=o0hXbnX6Douw

2.2. MapKeTUHr-mukc 4P

Mopgenb MapKeTUHr-mukc (marketing mix model) unm Takke HasbiBaembii
KOMMNAEKC MapKeTUHra ABNAETCA OCHOBHbIM 31eMeHTOM Ntobon busHec-cTpaTernm.
Mogenb NpocTa 1 yHMBepcasibHa B UCNOJIb30BaHWUK, U NpeacTaBaseT cobon yek-anct
ANA Pe3yNbTaTUBHOIO PA3BMTMA NPOAYKTa KOMNAHUM Ha PbiHKEe. MMEHHO 13-3a CBOEM
NPOCTOTbl MOAENb MAaPKETUHT-MUKCA MOMKET MCNONb30BaTh /1060 — AaKe YeNoBeK,
He ABNAILWMIACA cCNeunanncTtom B 061acTn MapKeTuHra.

MN3HaYyanbHO MapKeTUHI-MUKC BKAOYan B cebs TONbKO 4 OCHOBHbIX 3/1eMEHTa:
(product (npoaykKt), price (ueHa), place (mecTo-pacnpocTpaHeHune), promotion
(npoaBukeHune).

dnemeHT «[lpoayKT» OTBEYaeT Ha BOMPOC «YTO HEobXOoAMMO PbIHKY WU
LLleIeBOM ayamMTopumM?», aneMeHT «LleHa» nomoraeTt onpeaenmTb CTOMMOCTb NPOAAMNKN
TOBapa W OLLEHUTb YPOBEHb PeHTabeNbHOCTM NPoAaK, aNemMeHT «MecTo npoaarkmn»
NMOMOraeT BbICTPOUTb MNPaBUNbHYIO MOAEb AUCTPUBYUUM (MAK AOCTaBKKM ToBapa 40
KOHeYHoro notpebutens), a anemeHT «lpoaBuKeHne» oTBeYaeT Ha Bonpoc «Kakum
cnocobom MHPopmauma o ToBape KoMnaHum byaeT pacnpocTpaHATbCA Ha PbIHKE?».

Pasbepem Kaxkablit 371eMeHT KomnaeKca MapkeTuHra 4P noapobHo u
paccMoOTpUM BCe MapameTpbl, KOTopble AO0/KHbl ObiTb onpeaeneHbl B Xoge
cocTtaBneHuA 6a3oBoi mogenm.

PRODUCT: MNMpoaykTt

MpoayKT npeacTtaBnser cobon TO, YTO KOMMAHMA nNpennaraeT pPbiHKY U
noTpebutento. MNMpoayKTom MoOXKeT ObiTb, Kak pU3MYeCKUn ToBap, Tak WU ycayra.
MpoAyKT — 3TO NepBOe, C Yero HauyuHaeTca paboTa Hah MAPKETUHT-MUKCOM.
YcnewHbl NpoayKT Bcerga CTPOUTCA Ha NMOHMMAHWM U yO0BNETBOPEHUUN BaXKHbIX
noTpebHOCTEN LLENEBOTO PbIHKA.

PelweHunn, KoTopble AONXKHbI ObITb OTPaXKeHbl B MAaPKETUHIOBOM CTpaTerMm Ha
YPOBHE «MPOAYKT»:

v/ cumBoMKa BpeHaa: UMaA, NoroTun, GUPMEHHbIN CTUIb;

v GyHKUMOHAN NPoayKTa — HeOBXOAMMbIE U YHUKa/IbHbIE CBOMCTBA TOBapa UK


https://www.youtube.com/watch?v=Fro8nMI8cxY
https://www.youtube.com/watch?v=ohXbnX6Douw
http://powerbranding.ru/potrebitel/celevaya-auditoriya/

YCNYru;

v/ HeobXOAMMbIA YPOBEHb KayecTBa NPOAYKTa, OCHOBAaHHbIA Ha BOCMPUATUM
noTpebutenem (Hanpumep, ANA 0AHUX NOTPebUTeneln KayecTBo xaeba npossaaeTca
yepes BKYC M 3anax, a Ansa APYrux — 4epes COpT MLIEHWUUbI, UCNONb3yeMbIN AN
npuroToBsieHnaA xneba);

v’ BHELWHWI BUA, NPOAYKTa — CTU/Ib, AM3alH, YNaKOBKa;

v BapnaTUBHOCTb UM aCCOPTUMEHTHbIN PAS, NPOAYKTa;

v noasepskka 1 ypoBeHb CepBuca.

PRICE: LeHa

LleHa ABNsAeTCA BaXKHbIM 31€MEHTOM KOMMEKCAa MAapPKeTUHra, OHa OTBe4YaeT 3a
KOHe4YyHyto npubbinb OT npoaarku ToBapa. LleHa onpepensaeTcs Ha OCHoOBe
BOCNPUHUMAEMOWN LLeHHOCTM TOBapa noTpebutenem, cebectomnmoctT NpoayKTa, LeH

KOHKYPEHTOB U1 ¥Kenaemoi HopMbl Npmbblan.

PeweHns, KoTopble MOryT ObITb OTPa)KeHbl B MAapKETUHrOBOW CTpaTerMm Ha
YPOBHE «LeHa»:

v LeHoBasA CTpaTerns BXoAa Ha PbIHOK (MPOHMKHOBEHUE, CHATUE C/IMBOK M Mp.);

v’ pO3HMYHasA LieHa — 0653aTe/IbHO HEOBXOAMMO COOTHOCUTb OTMYCKHYIO LIEHY Ha
TOBap C €N1aeMoW PO3HMYHOM LIEHOW, eC/IM KOMMNaHWSA He ABNAAETCA nocnegHUMm
3BEeHOM B CObITOBOM Lenn (OTNYCKHaA LeHa NpoXoamuT psad HaueHoK U HaabaBoK Ao
TOro, Kak pgocturaetr uenesoro notpebutens — HAC, HaueHKa ONTOBOro 3BEHaQ,
HaleHKa PO3HUYHOM CeTU U T.4.);

v ueHoobpa3oBaHMe A/1A Pas3NYHbIX KaHanoB npogak. [peaycmartpusaeTt
pa3Hble YPOBEHb LeH A5 Pa3HbIX 3BeHbeB CObITOBOM Lenu, A5 Pa3HbIX MOCTABLLMKOB
(Hanpumep, cKkNAKKM 32 06bEM, BOHYCbI 41A KPYNHbIX ONTOBMKOB U T.4.);

v’ nakeTHoe LeHoob6pa3oBaHue NpeaycmaTpMBaeT peasns3aumio 04HOBPEMEHHO
HECKOJ/IbKMX TOBAPOB KOMMaHWUK MO CreunasibHOMY YPOBHIO LLEH;

v’ Hannume Ce30HHbIX CKUA0K MW aKUMI;

v NoNnMTUKa NPoOMO-meponpuaTUiA  (YCNOBMA  NpPeaoCcTaBNeHUA  CKUAOK,
MaKCUMaJibHble W  MWHUMAaAJIbHblE YPOBHM CKUAOK, MNEepPUOANYHOCTb MNPOMO-
MepPoNpUATUN U T.4.);

v BO3MOMHOCTb LLleHOBOW ANCKPUMMUHALNN.


http://powerbranding.ru/video/osnovy-marketinga-kurs/teoriya-vc/
http://powerbranding.ru/cenoobrazovanie/strategii/

PLACE: MecTo npoaaxu

MecTo npogaxu obecneymBaeT A4OCTYNHOCTb NPOAYKTA ANA LLEeNEeBOro PbliHKA U
O3Ha4aeT, YTO TOBapP KOMMNAHUM A0NKEH NPUCYTCTBOBATb HA PbIHKE B HY)KHOM MecTe
(Tam, roe uenesoi noTpebuTeNb MOXKET €ro yBUAETb M KyNUTb) B HY)KHOE Bpems
(Torma, Korga y ueneBoro noTpebuTena BO3HMKAET MNOTPEOHOCTb €ro KynuThb).
Opyrumum cnoBamm, Mecto npogaxm obo3HayaeT moaeb PacnpocTpaHeHMa ToBapa
KOMMaHUMU.

PeweHuns, Kotopble MOryT bObITb OTPa)KeHbl B MApPKETUHrOBOM CTpaTerMm Ha
YPOBHE «MECTO NPOAAXKMN»:

v PbIHKM, Ha KOTOPbIX MAaHUpyeTca npojdasaTb ToBap (B T.4. cTpaTerus
reorpadmyeckom akcnaHcmm);

v/ KaHa/bl pacnpocTpaHeHuns, Yepes KoTopble NAaHMpyeTca NpoaaBaTh TOBap;

v BUA, pacnpocTpaHeHUA (IKCK/IKO3MB, OrpaHWMYEHHbIN CNUCOK AUEepPOB UK
HeorpaHu4yeHHaa aucTpubyuus);

v/ ycnoBuAa pacrnpocTtpaHeHusa ToBapa (CKUAKM M BOHYCbl 414 AMNepos,
TpeboBaHMA K BbIK/aKe ToBapa 4N1A AMNepPOoB U WTPadHblie CAaHKUUK U T.4.);

v/ yCNoBUA BbIK/JaAKM TOBapa M NpaBuaa BbIKNaAKM (YpOBEHb NOJIKK, Lenesas
AONA NONKKU, KonmnyectBo (encuMHroBs Ha nonake, aybaupoBaHue ¢encuHros,
06a3aTeNbHbIN aCCOPTUMEHT U T.4.);

v/ ynpasieHue 3anacamu ToBapa M JIOrMCTUKA (YPOBEHb CTPAaXOBbIX 3anacos,
TpeboBaHUA K CPOKaM rog4HOCTU U T.4.).

Ans ¢usmyeckoro ToBapa KaHanbl AUCTPMOYyUMM MoryT ObiTb creayrowme:
rMNepMapKeTbl, CynepmapKeTbl, MNPOAYKTOBble MarasmHbl Yy [AOMa, PbIHKM,
cneuMann3MpoBaHHble MarasmHbl; ONTOBble MPOAABLbl MW PO3HUYHbIE TOPrOBLLbI;
3NEKTPOHHAA KOMMEpPLMSA; NPAMbIE NPOSAXKM UAN CETEBOM MAPKETUHT; NPOAAXKM MO
KaTanory n T.4a.).

PROMOTIONAL: NMpoasukeHue
B KOHTEKCTe MapKeTUHr-MUKca Nog NpoABUMKEHUMEM MOHUMAOTCA BCe
MAPKETUHIOBbIE  KOMMYHMKALMKW, KOTOpPble MO3BOAAKOT MpPUBAEYb BHMMaAHME

notpebutens K ToBapy, cPopmMmpoBaTb 3HAHME O TOBApPE W €ro K/YEBbIX

XapaKTepucTmkax, cdopmmpoBaTb MNOTPEOHOCTb B nNpuobpeTeHnUM TOBapa W
NOBTOPHbIE MOKYMKMU.


http://powerbranding.ru/mediastrategiya/
http://powerbranding.ru/brending/znanie-tovara/

K NPoABUXEHUIKD OTHOCATCA TaKME MAPKETUHIoOBblEé KOMMYHUKaUUU KaK:
peKksama, NpoABuXKeHue B MecTax Nnpoaark, NoucKkosaa ontumusauma, PR, I'IpFIMOVI

MapKeTUHT 1 apyrue.
PeweHunAa, KoTopble MOryT ObiTb OTPA*KEHbl B MAapPKETUHIOBOW CTpaTernm Ha
YPOBHE «NPOABUNKEHUEY:
v’ ctpaterusa npoasuxexus: pull uam push;
v' MapKeTUHroBbIN BIoaYKeT;

v/ uenesble 3HayeHUA 3HaHMA, notpebneHua M NoAnbHOCTM 6peHpaa cpeau
uenesov ayanTopuu;

v/ yyacTue B cneumanm3npoBaHHbIX COBLITUAX U LWOY;

v KaHa/ibl KOMMYHMKaLUMK, Yyepe3 KOTopble MNaHMPYeTCA KOHTaKTUMPOBaTb C
notpebutenem;

v’ reorpapua KOMMYHUKaLUWK;

v’ cTpaternsa PR 1 event-mapKeTuHr;
v’ Mmeaua-cTpaterns bpeHaa;
v/ NPOMO-MEepOonpUATUA B TEYEHME rofa U akKLMK N0 CTUMY/IMPOBAHMIO CObITa.

PekomeHayemas nutepartypa:
Marketing Mix — 4 P’s of Marketing Mix https://mbaknol.com/marketing-
management/marketing-mix-4-ps-of-marketing-mix/

Kak onpeaenserca ueHa: MeToAbl LLeHoobpa3oBaHMA U LLeHOBaA NOAUTUKE
busHeca http://elitarium.ru/cenovaja-politika-cenoobrazovanie-pribyl-zatraty-

konkurencija-vyruchka-marketing/

KomMMyHMKaTMBHas cTpaTerusa
http://marketch.ru/marketing dictionary/marketing terms k/communicative-
strategy/

CobbiTOBan NONMTUKA B MapKETUHTE: TA4e, KaK U Yepes Koro npoaaBaThb
http://elitarium.ru/sbyt-rynok-tovar-postavshhik-posrednik-strategija-kanaly-

tovarodvizhenija-assortiment-pribyl/
Y70 TaKoe LeHoBOW MapkeTuHr? http://marketing.proadv.net/2012/06/blog-
post.html

KomnneKcHas cTpaTerns: Kak cobpaTb naeanbHbli MapKeTUHI-MUKC
https://www.youtube.com/watch?v=SpfwHYnApuE



http://powerbranding.ru/trejd-marketing/
http://powerbranding.ru/mediastrategiya/budget/
http://powerbranding.ru/potrebitel/celevaya-auditoriya/
http://powerbranding.ru/mediastrategiya/geografiya-reklamy/
http://powerbranding.ru/trejd-marketing/consumer-promotion/
https://mbaknol.com/marketing-management/marketing-mix-4-ps-of-marketing-mix/
https://mbaknol.com/marketing-management/marketing-mix-4-ps-of-marketing-mix/
http://elitarium.ru/cenovaja-politika-cenoobrazovanie-pribyl-zatraty-konkurencija-vyruchka-marketing/
http://elitarium.ru/cenovaja-politika-cenoobrazovanie-pribyl-zatraty-konkurencija-vyruchka-marketing/
http://marketch.ru/marketing_dictionary/marketing_terms_k/communicative-strategy/
http://marketch.ru/marketing_dictionary/marketing_terms_k/communicative-strategy/
http://elitarium.ru/sbyt-rynok-tovar-postavshhik-posrednik-strategija-kanaly-tovarodvizhenija-assortiment-pribyl/
http://elitarium.ru/sbyt-rynok-tovar-postavshhik-posrednik-strategija-kanaly-tovarodvizhenija-assortiment-pribyl/
http://marketing.proadv.net/2012/06/blog-post.html
http://marketing.proadv.net/2012/06/blog-post.html
https://www.youtube.com/watch?v=SpfwHYnApuE

2.3. PacwmpeHHble moaenu MmapKeTUHr-muKca

Mo mepe YCNOXKHEHMA KOHKYPEHLMKN Ha BCEX PbIHKAX MOAENb MapPKETUHT-MUKCA
4P TakXkKe npeTepnena U3IMeHeHMA M NpeBpaTUIacb CHavyana B moaenb 5P, a 3atem B
moaenb 7P. Hosble 3P’s, BKatoyeHHble B mogenb 7P: Process, People u Physical
Evidence 6onee cooTBeTCTBYIOT pbIHKY B2B (business-to-business) n nogxogar gna
KOMM/IEKCa MapPKETMHIa Ha PbIHKE YCAYT.

PEOPLE: Tioan

TepmMH NoABUACA B CBA3M C PAa3BUTUEM MAPKETUHIA OTHOLUEHUMA U MAPKETUHIA
ycnyr. MNoa tepmuHom «People» nopgpasymeBatoTcs nogM, CNOCOOHbIX OKasaTb
B/IMSIHWE Ha BOCNpuATME Balwero ToBapa B r/1a3ax LEeNeBoro pbiHKa:

paboTHMKM, NpeacTaBasAoWwMe Bawy KomnaHuo 1 Baw Tosap;

TOProBbIN NepcoHan, KOTOPbIN KOHTAKTUPYET C LeneBbiM noTpebutenem;

noTpebutenu, BbICTynawLmne «1maepaMmm MHEHUIY B KaTeropuu;

NPOM3BOAMUTENN, KOTOPbIE MOFYT OKasaTb B/AMSIHWE Ha CTOMMOCTb M Ka4yecTBO
TOBapa.

K 3aTOMy TEpMUMHY TaKKe OTHOCAT Ba*KHble NOTPpebutenbCcKkue rpynnbl — N0ANbHbIX
notpebutenen n VIP-KAMEHTOB, reHEpPUPYHOLWUX ANA KOMMNAHUKU Ba*KHbIN 06bEM
NpoAa.

Ba)XHOCTb AaHHbIX NOAEN BbI3BaHA TEM, YTO OHM MOFYT OKa3blBaTb 3HAYMMOE
BAMAHME HA BOCNpuMATME Balero ToBapa B rnasax wenesoro notpebutens. Mostomy B
MAPKETUHIOBOM CTPATErMm O4YeHb Ba*KHO OTPA3UTD:

v nporpammsbl, Hanpas/jeHHble Ha ¢GOopMMPOBaHME MOTUBALMK, pPas3BUTME
HeoHX0ANMbIX HaBbIKOB M KOMMNETEHLNIM Y NEePCOHANA KOMMAHUW;

v/ meToapl paboTbl C «Anaepamm MHEHUIA» U APYTUMU AMLAMM, CNOCOBHbIMM
OKa3aTb BANAHME HAa MHEHMe NoTpebutenen;

v nporpammbl 418 NOANbHbLIX NOKynaTenen n VIP-KAneHTos;

v nporpammbl N0ANBHOCTM M o6pa3oBaTesibHble NPOrpaMmmbl A/ TOProBoro
nepcoHana;

v’ meToapl c6opa 06paTHOM CBA3MW.

PROCESS: Npouecc
TepmuH OTHOCUTCA K B2B pbIHKY M pPbIHKY ycayr. TepMuH onucbiBaeT npouecc
B3aMMOLENCTBUA MeXAay noTpebutenem n KomnaHuen. JaHHOMYy B3aMMOAENCTBUIO



yaensetca ocoboe BHMMaHME, TaK KaK UMEHHO OHO CNY*KUT OCHOBOW A/1A COBEPLUEHMA
NOKYMNKM Ha pbiHKe N GOPMUPOBAHUIO NOANIBHOCTU K/INEHTA.

B MapKeTUHroBol cTpaTerMm peKkomMeHAyeTca OTAE/IbHO OTPaXKaTb NPOrpaMmbl,
HanpaB/ieHHble Ha COBEPLUEHCTBOBAHME MpPOLEecca OKasaHMA YCAyr LesfeBomy
notpebutento. Uenb — caenatb npuobpeTeHme 1 N0Nb30BaHME YCAYroh MakKCMMasibHO
KOMPOpPTHbIMM AnA noTpebutens.

Mprmepom BaXKHOCTU NpoLLecca ANA PblHKA YCAYr CAYXKUT NPOLLECC U CKOPOCTb
obcnyxmBaHma B cetn bBbictporo nutaHma McDonalds. MmeHHO npaBuAbHO
OTNAXKEHHbIN Npouecc B3aMmoaencTama GopmmnpyeT y CETU OA4HO U3 OTIMYUTE/IbHbIX
NPENMYLLLECTB — CKOPOCTb.

PHYSICAL EVIDENCE: OKpy:KeHue

TepmuH OoTHOCUTCA K B2B pbIHKY M pbIHKY ycayr. TepMuH ONUCLIBAET TO, YTO
OKpYrKaeT notpebutena B MOMeHT npuobpeteHua ycayru. OKpyKeHue nossonsaet
cbopmMnpPOBaTbL MNPaBU/IbHbIN  MMUOXK KOMMNAHUKW, BbIAENUTb OT/INYUTE/IbHbIE
XapaKTEPUCTMKM NPOAYKTA. B MapKeTUHIoBOM CTpaTerMm pekomeHayeTca OTAENbHO
NPOMNUCLIBAaTb OKPYXKEHUE U ero KAtoYeBble Lenun.

MpMmepoM BaXKHOCTU OKPYHKEHUA MOXKET CNAYKUTb MNPECTUNKHOCTb 0OCTAHOBKM
HOMepa NATU3BE3404YHOro OTeNs.

PekomeHayemasn nutepartypa:
LLlabnoH ana nposeaeHWsa aHaAn3a MapKeTUHI-MUKCa ToBapa
http://powerbranding.ru/shablony/

MapKeTuHr-mukc (4P, 5P, 7P) http://perfectlead.ru/marketing-mix-4p-5p-7p/

Mpumep aHanm3a mapketTuHr-mukc http://ppt-online.org/51011

2.4. Tpumep aHaNM3a MapKeTUHI-MUKC

Ncnonb3ysa AaHHbIA NPUMEP aHaNM3a MAapPKETUHI-MUKCA TOBapa, MOXHO bpaTb
33 OCHOBY Nt0OYI0 KOHUENUUIO KoMNaeKkca mapkeTuHra: 4P, 5P, 7P nnu npuaymaTtb
CBOO COOCTBEHHYI0, UCNONb3YA NPEAOXKEHHbIE Bbile MoandUKauum moaenu.

La6bnoH NMPAaKTUYECKOro npyuMmeHeHnA KoOHuenumMmn mapKeTuHr-mmKca


http://powerbranding.ru/shablony/
http://perfectlead.ru/marketing-mix-4p-5p-7p/
http://ppt-online.org/51011
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MocnepoBaTeNbHOCTb AENCTBMA MNPU aHANM3E MAPKETUHI-MUKCa BbIrNaauT
cnepyowmnm obpasom:

1. Bbibepatotca Te «P», KoTopble Hanbonee NOAXOAAT KOMMNAHUMN.

2. MapKeTUHI-MUKC A8 TOBAapOB MACcCOBOTO Cnpoca: CTaHAapTHble 4P (NpoayKT,
MECTO MPOAAXKK, LieHa, NpoABUXKEeHMNE) + YNaKoBKa, NO3ULMOHMPOBAHKE, NPUDbIND,
NpoLecc coBeplleHns NOKynKu. MapKeTuHr-mumkc B chepe ycnyr (Hanpumep, B
TYPU3ME) MOXKET BbIrNALETb TaK: CTaHAApPTHble 4P (NpoayKT, MecTo NPoAarku, LeHa,
npoAsuXeHune) + nwoan, npouecc, ¢GU3NYECKOEe  OKpYy)KeHue, npubbiab,
NO3ULMOHMPOBAHME.

3. MNpeactaBnaeTcs uAaeanbHoe COCTOAHME TOBapa WM YCAYrM KOMMAHWUKU Mo
Ka*KgoMy M3 BblOpaHHbIX «P».

4. PekomeHAayeTca «uaeasbHOe COCTOAHME» TOBapa OMMCbIBATb B U3MEPUMbIX
TEPMUHAX, 4ToObI BNocieacTBumM 6b110 yaobHee ero oTc/iIeXKMBaTb M KOPPEKTUPOBATb.

5. OnucbiBaeTcAa GpakTUYECKOe COCTOAHME TOBapa KOMMAHMM NO KaxKaomy «P»,
MCNoNb3ysa ONpocbl NoTpebutenen, cobCcTBEHHOE MHEHWE WM IKCNEPTHOE MHEHMe
COTPYAHUKOB KOMMaHMW. [ns NpOCTOTbl BU3YaNN3aLMM TEKYLLErO MOJIOKEHUA Aen
MCNONb3yeM CMaNINKMN.

6. Ha  ocHoBe nonyumBwenca  Tabnauvupl  MOXKHO  cHOPMYNMpPOBATb
KOppeKTUpylowme  OencTBusa, KOoTopble  BMOCAeACTBMM  NATYT B OCHOBY
MapPKETUHIOBOTO N/aHa.

7. PacctaBnAlOTCA NPUOPUTETbI MPOBEAEHUA KOPPEKTUPYHOWMX Mep AnA
dbopMMpoOBaHNA NPaBMAbHOM NOCNEA0BATENbBHOCTM AeNCTBUM UM 3PDEKTUBHOIO
pacnpegeneHns peknaMHoro broaxera.



http://powerbranding.ru/mediastrategiya/budget/
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Product

Place

Price

Promotion

Jlngepcreo B
pa3Hoobpasum BKyCOB,
NVAepcTso no
HaTypasbHOCTU BKyCa B
CBOEM CerMeHTe

Jlupgepcreo no
anctpubyuum B dopmatax:
JLVCKayHTepbl U
NPOAYKTOBbIE MarasuHbl y
noma

JInaepcTso No BbIKAAZAKe U
10711 MOJIKW B CBOEM
cermeHTe

Ha 20% noposke uem
KoHKypeHT 1, Ha 25%
Aellessie YemM KOHKYPEHT 2
BLL npogykta Ha 10% Bbiwe
peanbHOW PO3HUYHOM
LEeHbI

Mo SOV #2 Ha TB

Ne3 no 3HaHuto, N22 no
notpebnenuto, Nel no
NOANBHOCTU
PekomeHgauumn HUA
nuTaHua

Jingepcteo no
HaTypasibHOCTU BKyCa, B
2 pa3sa meHblue
Bapualuii BKYCOB YeM B
CpeilHeM Ha pblHKe

Jlnpepcrteo B
[UCKayHTepax, B 3 pasa
OTPbIB OT KOHKYPEHTOB
B «MPOAYKTOBbIX
marasmHax»

3-e mecTo o AoNun
NOAKU

BbIK/1aAKa Ha HUKHeEN
noJsike

LleHoBOE
NO3UUUOHUPOBAHUE
COOTBeTCTBYET

BLL Ha 15% Bbiwe PL],

Mo SOV #2 Ha TB
N23 no 3HaHuto,
notpebnexuo u
NOANBHOCTN
PekomeHgauum
OTCYTCTBYIOT

@

S

@
@

Pa3paboTaTb HOBYHO IMHENRY
BKYCOB - KO/IIEKUNA

YBenuuutb Auctpubyuuio B
«MPOAYKTOBbIX MarasmHaxy
Aoma»

[MoaHATL BbIKNAAAKY Ha 3-10
NoAKy

Jloctuyb nnaepcrsa no Aoau
MoJIKe B CBOEM CEerMeHTe 3a
CYeT pacluMpPeHnsa IMHEeNKKU

PaspaboTtaTb NpPOAYKTbI C
6on1ee BbICOKOM LEHOM.

PaspaboTaTb KamnaHuu,
Hanpas/iIeHHble Ha pocT
NOANBHOCTU U NoTpebneHus
ToBapa (chopmuposatb
NPUYMHDBI NEPBUYHbBIX U
MOBTOPHbIX MOKYMOK).
Monyuntb pekomeHAaummn
HWUW nutanua

Ne2

Ne4

Ne3

CyU.I,ECTBleT roTtoBble LIJa6I'IOHbI, C NMOMOLWbKO KOTOPbIX C NErKoCtbto MOXHO

NMPUMEHUTL TEOPETUYECKNE 3HAHNA HA MPAKTUKE.



